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The growing supply of shale and so-called “un-
conventional gas” in North America has seen a 
corresponding demand for reciprocating com-
pressor packages.  This has prompted NEA USA 
and NEAC Compressor Service USA to invest 
extensively in this sector in order to support cus-
tomers.  Unlike other providers, however, they 
also apply the API 618 standards to these appli-
cations.  In an advertising campaign launched in 
2009, NEA USA started to actively promote a 
“Made in Germany” compressor with a “Made in 
the USA” package to these markets, and their 
achievements are clear to see.  With over 750 API 
618 packages across North and Central America, 
these two American companies have, since their 
foundation in 1992, continually proven their ability 
to successfully manage projects from proposal to 
final commissioning. 

The investments made by NEA GROUP 
USA from 2012 to 2014 were substan-
tial: Several experienced industry 
veterans were hired, technical cooper-
ation with GROUP headquarters in 

Germany in product development was intensified, 
and geographic sales coverage increased.  To 
meet the stringent technology standards they 
have set themselves, NEA USA works closely to-
gether with NEA GROUP’s Central Division of 
Technology department in Germany on custom-
ized compressor systems.  This strategy ensures 
that all aspects of compressor performance and 
mechanical design are optimized.  

The result:  NEA GROUP USA is perfectly posi-
tioned to serve customers in the Upstream and 
Midstream sectors (gas production, transport and 
storage), who require extremely reliable systems 
for highly demanding applications and value high-
ly efficient, quality project management.  

NEA USA continues to promote and differentiate 
itself from all other packagers in the USA through 
its focus on engineering and project manage-
ment.  When developing projects, NEA USA 
creates detailed 3D models with the customer 
right from the start.  Interactive and meticulous 
reviews of these 3D models in collaboration with 
the customer provokes important discussions on 
issues such as control logic and finalizing in-
strumentation components, which assures the 
customer that they will be receiving the cus-
tomized package they desire.  

The fruits of this “tailor-made” approach can be 
seen in just a sample of the projects won by NEA 
USA in 2014:
■  Four gas-engine driven 1SVL560hs compres-

sor systems for natural gas storage, each with 
a 3,580 kW drive.  According to customer re-
quirements, this unique package will have both 
the gas-engine driver and compressor on one 
skid with a separate oil skid to enable easy 
access for maintenance.  

■ A dual shaft end gas-engine driving a NEA 
model 3SVL250hs and screw compressor 
package for CO2 injection for Enhanced Oil 
Recovery.

■ Two NEA model 1SZL150hs compressors 
mounted on a single skid for offshore gas pro-
cessing, with a second deck for the process 
coolers. 

For each of these projects, NEA GROUP USA 
developed a robust installation and commission-
ing plan in close collaboration with the customer.  

NEA USA and NEAC Compressor Service USA 
know that they have a unique selling point in their 
service offer as an OEM compressor manufac-
turer and service provider for the Upstream and 
Midstream sectors.  The customer receives a 
compressor system tailored to meet his exact 
requirements and has a single contact partner 
throughout the entire design and commissioning 
process.  From the initial meticulous design of 
the compressor system to the final on-time in-
stallation plan – an unconventional supplier of 
compressor solutions in a market for unconven-
tional gas. 
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